



gold (au) transactions

FCO / SPA
It is not enough to title a letter FCO to become a Full Corporate Offer!
Please inform yourself at the beginning, about the legal necessities of a FCO and the elements, which are required for that. 

The same with so called SPA (contracts).
We have international laws how to transfer the ownership of Gold from A to B. If you want to get married, you have to know the law in the country how you get married (civil law). If you want to sell gold you have to KNOW the international laws, how to do it, the so called “procedure”. And in between the LAWS, seller and buyer can settle down agreements, but only in between the laws.

nobody will fly to a TTM without proper FCO and POP. 

LOI
Several TIMES, we were asked to submit Letter of intents with full coordinates, included banking details from buyer. 
Only after LOI, one would be ready to send the FCO.
sellers want to sell a good and so, they have to send at least a Soft Offer. This soft offer is only for the mandate or buyer to get an overview, whether he is interested or not. Even after soft offers, we need a FCO.
A soft offer can’t be signed by a buyer.
It is forbidden by law to send a LOI first, before seller sends the FCO. Please don’t discuss that procedure with us. It’s according to international laws.
Commissions
NCND and IMFPA:
NO buyer will sign a NCND or/and IMFPA without any offer. Why should a buyer sign a legal binding declaration if he doesn’t even know the offer? 

Percentages:
Please forget to ask 3% commissions for intermediaries. The commission structure has also to be confirmed by the bullion officers of the bank, where the contract will be lodged. The seller gives a discount and it’s the buyer who pays out the intermediaries from his money.
It’s not the broker’s / intermediary’s money! 
The maximum percentage is 2% for intermediaries.

Shares:
Please forget that all intermediaries will share equal parts of the commission. It can’t be that, the people who are working hard to get a deal closed and the other ones who just forwarded a contact get equal shares. Buyers will always check who was really involved in the deal and which amount he will pay to each paymaster.

Goldrequests:
The gold business is a high sensitive business and 
99% of all offers are fakes.
As it is very hard to find serious sellers, we will not risk getting an unknown buyer involved in a deal. We have several very trustworthy buyers and, only if all of our buyers wouldn’t have a free capacity to close a gold offer, we would put the new offer to a new buyer, we expect and hope that we can trust. 
therefore, if you have a real seller you can be 100% sure that we will close the deal.

SUMMARY
The commission is paid for your work. To earn money means to work for it. We expect from you not to send every paper, in which the word gold is being found and ask us to check the FCO or SPA. 
The minimum is that, if you are dealing with gold you have to know the terms and at least the basics. If somebody wants to build a house, he has to go 3 years to school to become a bricklayer. If somebody wants to work as a lawyer, ARCHITECT, or tax adviser, he has to go to the university. But everybody thinks he can sell gold without any knowledge. 

It’s not enough to discuss FPA and sending XX offers and contracts to us, like in a lottery, the more I send the higher the chance to win. doing business is a hard job and requires knowledge and continuous work to become successful. 

If you have a question, we are always here to answer. If you know the basics, we are here to assist you to close a deal. But,

we are not your teacher unless we get paid by you.
if you want to make money, we ask you to respect at least the following business rules:

· please check first what you forward to us
· don’t expect us to answer, if you are not serious interested in doing a business and sending internet broker garbage.
· don’t call us neither by skype nor by mobile phone.
If your offer is serious, we will come back to you for sure.
Many thanks to Dr. jur. Ilona Wilding
for her legal advice and her professional assistance
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